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P R E S E N T E D  B Y :

Trading Psychology 101:
How Your Personal Values Affect Your Trading Performance

M i k e  B .
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BearBullTraders.com employees, contractors, shareholders and affiliates, are NOT an investment advisory

service, a registered investment advisor or a broker-dealer and does not undertake to advise clients on

which securities they should buy or sell for themselves.

You understand that NO content published as part of the Bear Bull Trading Room and its Website

constitutes a recommendation that any particular investment, security, portfolio of securities, transaction

or investment strategy is suitable for any specific person.

You further understand that none of the creators or providers of our Services or their affiliates will

advise you personally concerning the nature, potential, value or suitability of any particular investment,

security, portfolio of securities, transaction, investment strategy or other matter.

D I S C L A I M E R
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Mike Baehr
• History Prior to Trading:

• 23 Years in United State Marine Corps
• Curriculum Developer
• BA in Accounting
• MS in Forensic Accounting

• Trading History:

• Started Trading in 2008
• Began Day Trading in 2018
• Join Bear Bull Traders in 2020

• Trading Strategies:

• Break High of Day
• Failed High of Day Break

• Hobbies:

• Volunteer in the Local Community
• Cooking
• Running (Soccer Referree)
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Overview
• What are Values

• What are Attitudes/Emotions

• What are Behaviors in the Market

• How to Change Behaviors

• Value of Money

• Understanding Your Vaules

• Questions
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What are Values
• A person’s own set of principles which they consider of great importance

• Keystone to Motivation

• Values influence attitudes/emotions

• Trading Values:

Money Challenge

Status Self-RespectDiscipline

Results
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What are Attitudes/Emotions
• Attitudes are an approach, outlook, position, feeling, thought, mind-set, option, or point of 

view

• Attitudes are usually defined as a disposition or tendency to respond positively or negatively 
towards a certain thing (idea, object, person, situation).

• Your attitude towards anything will influence your behavior or reaction

• Trading attitudes/emotions:

Anger Greed
Failure FrustrationConfidence

Euphoria
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What are Behaviors
• The way in which one acts or conducts oneself toward others or a situation

• Voluntary Behavior

• Involuntary Behavior
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What are Behaviors
• Blowing up account

• FOMO

• Getting out of trades too quickly

• Hesitating to take a trade

• Ignoring Daily loss limits

• Ignoring Stops

• Inability to re-set after a loss

• Inability to re-set after a win

• Indecision causing hesitation in taking trades

• Moving stops in a way that is outside of trade plan

• Not trusting my strategy

• Over-focus on P&L

• Overtrading/taking trades that don’t fit setup criteria

• Revenge trading

• Runs of red day

• Staying in trades too long

• Trading results impacting personal life
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How to Change Behaviors
• If Values influence your attitudes and your attitudes affect your behavior, then to change your 

behavior you must address the value that is causing the behavior.

• One value that impacts traders the most is:
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Presenter Notes
Presentation Notes
Everyone of us whether we want to admit it or not values money. How you value money is dependent upon your upbringing. Each and everyone of us regardless of our account size are very emotional beings when it come to money, and in particular losing that money. After all we choose to trade to make money; therefore, I have to make money to feel successful and happy. 

Think about it for a while, society inundates us with this very concept everyday about the value of money. Success means you have the fancy car, the big house, and the ability to have choices. Money is power or weakness depending on how much you have. Each one of us at some point in our lives dream about what you would do if you had more. Money is intertwined into our lives from the very beginning, so much that many of us don’t realize how it controls our very actions every day.

Since you Value money, it influences your attitudes which in turn affect your behavior. So if you want to change your behavior you need to look deeply at yourself for why you act the way you act.

******Request Carlos or Andrew thoughts about their success story in relation to how they view money to replace next point*****

Think about it, when you talk to a majority of successful traders they tell you that they started to make money once losing it didn’t matter anymore. i.e they no longer held the same value about money as they once did; thereby changing their how they felt about losing or making money which in turn allows them to trade efficiently.

Normally that took a huge loss or blowing up their account to realize it. 

To change your behavior about money, determine what your attitudes toward money are, why you value money in the first place.

That is just two examples of different values. Each of us in this community have our own personal values. The question you have to ask yourself is are your values helping or hurting you. In order to do that you have to take a hard look at yourself. And this can be a very difficult thing to do, 

****Pause for Questions****
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Understanding Your Values

Values
• Money

Attitude

• Dislike Losing Money
• Feeling like a Failure

Behavior

• Revenge Trading
• Exiting Early

Presenter Notes
Presentation Notes
Values – are the keystone to motivation because they influence your perceptions and attitude.

Behaviors are a reaction of your attitudes and your attitudes are influenced by your values. Therefore, if you want to change your behaviors (i.e. your reactions) then you need to understand what your attitudes are towards the situation. Once you understand those you can now analyze whether or not your values need to change in order for you to change your behavior. 

In trading the value that feeds your attitude and behavior far above everything else is Money
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Understanding Your Values

Values
• Money

Attitude
• No Reaction to Making or Losing Money

Behavior
• Efficient Trading

Presenter Notes
Presentation Notes
Values – are the keystone to motivation because they influence your perceptions and attitude.

Behaviors are a reaction of your attitudes and your attitudes are influenced by your values. Therefore, if you want to change your behaviors (i.e. your reactions) then you need to understand what your attitudes are towards the situation. Once you understand those you can now analyze whether or not your values need to change in order for you to change your behavior. 

In trading the value that feeds your attitude and behavior far above everything else is Money
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Useful icons
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Trilogy of Trading Success

Technology Strategy Psychology Mentorship
Mondays WednesdaysTuesdays Thursdays
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Psychology Challenge
• Blowing up account
• FOMO
• Getting out of trades too quickly
• Hesitating to take a trade
• Ignoring Daily loss limits
• Ignoring Stops
• Inability to re-set after a loss
• Inability to re-set after a win
• Indecision causing hesitation in taking trades
• Moving stops in a way that is outside of trade plan
• Not trusting my strategy
• Over-focus on P&L
• Overtrading/taking trades that don’t fit setup criteria
• Revenge trading
• Runs of red day
• Staying in trades too long
• Trading results impacting personal life
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Psychology Tools
• Tools:

• Trading Why
• Performance Profile
• Vision Board
• Performance Goals
• Trading Goals
• Worksheets
• Visualizations
• Affirmations
• Imagery
• Gratitude
• Decision Tree
• Mindfulness
• Progressive Muscle Relaxation
• Habits
• What If Scenarios and Solutions
• Routines
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Edge of Your 
Trading

Strategy

Technology

Psychology
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